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your company’s name.]

what demand does it meet)?]

care?]

3. [How is your product different?]
4. hy should your potential investors

The 30-Second Pitch/Hook

1. [Describe your product or service. Make sure to include

2. hat problems does the product or service solve (or

Example: "Do you use a flash memory drive? What if your car
had a USB port and you could play music through it? That's
what my company, Play-On, is building. . . .”

Student Notes:

on the slide. (Covered on pgs. 140-141 and 146.)

Strategy

numerous distractions.
your company.
you and your company.

product, and the investment opportunity.

+ In 30 seconds, potential investors need to be taken through the four important questions

Follow these guidelines in preparing your 30-Second Pitch:
- Attention: Capture the audience’s attention. Remember that you are competing against

- Excitement: Once your audience is paying attention, get them excited about you and
- Engagement: Once the audience is excited, help them imagine becoming involved with

- Action: Get potential investors to spend time with you to leam about your company, your





