Business Communication
Solving a Business Problem Project
Name: ____________________




Date ___________

Activity 
You have been hired to create a specific product for the following problem:
Sheets that do not stay tucked in at the end of the bed.
“When it comes to bedding the traditional sheets mean un-tucked sheets and an uncomfortable night sleep. Plus, what a choir to make beds in the morning… “
Purpose
· To learn the proper skills needed to start a business. 
· To use your creativity in the creation of your:

· Business name/Company name
· Logo

· Infomercial

· Business card, brochure

· To learn the different types of ownership

· How to brand your company

VOCABULARY/PRIOR KNOWLEDGE
A. This activity is to be done before you start your project research. You will be responsible for the vocabulary words of each activity.

· Write your understanding of each word:

1. Branding- ______________________________________________________

2. Logo- _________________________________________________________

3. Advertising- ______________________________________________________

4. Infomercial-_______________________________________________________

5. Sole Proprietor- ___________________________________________________

6. Partnership- ______________________________________________________

7. Prototype- _______________________________________________________

8. Angel Investor- ___________________________________________________

9. Venture Capitalist- ________________________________________________

B. Suggested starting point:

1. Pick a project manager/CEO for your group

2. Research items:

a. What are a patent, trademark, and copyright and what do they protect?

b. How do you register your business in a town that you want? DBA

c. Ownership types (sole proprietorship, partnership, LLC)

d. What type of business? (Manufacturer, wholesaler, retailer, or combination)

3. Brainstorm your ideas to solve the problem (remember entrepreneurs do not see problems they see opportunities! …pick one

4. Now that you have an idea protect it, Mr. Griffin is the patent office, pay the cost ($1.00) to patent your idea so no one else can use it.

5. Register your business. Mr. Griffin will except applications that you find from your city and payment ($1.00) for your DBA

6. Now begin on your business requirements
7. All monies will be used for our business dinner which will include awards and pizza
C. Create a PowerPoint presentation to present to the class with your solution to this problem. Use the following as a guide to your presentation.
A. 30 second pitch:  An elevator pitch is a brief statement about who you are, what your business is, and why it is special. The idea is this: If you were in an elevator with a potential business investor and you had only 30 seconds or an elevator ride to make a memorable impression, what is it that you could say to make an impact?
 Here are some tips:

 1. Figure out what is unique about what you do

The whole idea behind a great elevator pitch is to intrigue someone. It's an ice-breaker and a marketing pitch — all rolled into one.

Your elevator pitch must have a hook. "I own a flower shop downtown" doesn't hold a candle to "I'm a specialty florist who deals in rare, South American tropical flowers that bloom in the winter."

2. Make it exciting

A superior elevator pitch increases your heart rate. It speaks to who you really are and what excites you about your business. It has integrity. What is it about your business that really motivates you? Incorporate that.

3. Keep it simple

A good elevator pitch doesn't try and be all things to all people. Rather, it conveys a clear idea in a short amount of time. It might be a few sentences, but no more than a paragraph or so. Keep it under 30 seconds.

4. Write it down

Use the guidelines above and take a stab at it. Write down your pitch, say it out loud, re-write it, and then re-write it again. Remember what I always tell my daughters: "Writing is re-writing!"

5. Practice, and the practice some more

The first few times you try out your elevator pitch may be a bit uncomfortable, but it gets easier. After a while, it will become second nature to you, and when it does, you will be glad you practiced.

You never know what will come from having a great, natural, elevator pitch, but you can bet that you've just increased your chances that it will be good.

*********************************FINAL PRODUCTION MUST INCLUDE:*******************************

B. Introduction:  Your Company’s name and the owners (team of students)
C. Logo Design: Design for both your business and your product.

D. General Business info: What type of business, what type of ownership, what is the actual cost and how to register your business? Did you protect your business idea and intellectual property? You should explain the difference between trademarks, copyrights and patents. This should take up 2 to 4 slides. 
E. Product:  Highlights of your product, what it does, how it works, cost, and prototype. This should take up 2 to 5 slides.
F. Branding: How are you going to get the word out about your business? Business card, advertisement, brochure are all examples of branding. This can take a couple of slide.
G. Infomercial: Embed the infomercial on the slide
D. As a result of this activity you will be able to: (You need to be able to answer these questions. Write down any notes that you can)
· Explain the different types of ownership

· Apply ethical standards to business communications

· Describe strategies for starting your own business

· Work collaboratively in order to complete a task

· Explain the importance of respecting customs and practicing etiquette.

· Learn the terms: Branding, logo, advertising, infomercial, LLC, sole proprietor, prototype
E. Reflections: (name three new things you learned & how you liked the work in this activity)
______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

______________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
F. Self-Assessment: (check all that apply)
· I was on time for class.
· I understood the activity.
· I was prepared for class.
· I took notes during the activity.
· I stayed on-task the entire activity.
· I finished the activity
· I was kind and respectful.
· I participated in class.
· I behaved appropriately.

